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Servers you can grow with. 
Simple. Affordable. Reliable.
Running a marketing campaign for the HP ProLiant 100 series servers will 
be easy and productive—a lot like ProLiant 100 servers themselves. Your 
target market will be your SMB customers. And many of the best ways to 
reach that market are outlined in this brochure. All of them can be accessed  
from the customizable collateral and sales enablement tools tabs on the 
enclosed CD.

Because we know you’ll also have excellent ideas of your own, we’ve  
made it possible for you to customize many of the pieces—adding 
promotions, sales, or pricing—to suit you and your customers.
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The Quick Start Campaign gives you the tools 
to help kick off a quick, intense campaign that 
will give you a lot of impact for not a lot of 
effort. The last five deliverables will help you 
continue to generate leads over a long period 
of time. This campaign includes:

1.	� Telemarketing script that makes sure your message is clear and on-target, 
whether you do your telemarketing yourself or have it outsourced.

2.	�Customizable e-mail that will bring qualified leads to your sponsored event.  
The e-mail template lets you customize your e-mails to fit your market and your 
way of selling.

3.	�Event-in-a-box that gives you a complete set of customizable materials, including 
a banner, poster, and other materials to make it easy for you to host an event to 
promote the HP ProLiant 100 servers.

4.	�HP ProLiant 100 series newsletter boilerplate makes it a snap for you to add 
carefully prepared content to your e-mail newsletter.

5.	�HP ProLiant 100 series postcards catch and keep the recipient’s attention with 
attractive cards delivered to their mailbox.

6.	�HP ProLiant 100 series e-mail signature can be added to all your outgoing 
e-mail to build awareness and keep the ProLiant 100 series top-of-mind.

7.	� HP ProLiant 100 series servers product shot adds visual appeal to your custom 
marketing or Web collateral. 

8.	�HP ProLiant 100 series flash demos: 
HP ProLiant 100 Series: The newest members of the family—This demo provides 
an introduction to each member of the new HP ProLiant 100 series entry-level 
servers. Customers will be directed to the 100 series server that best meets their 
needs and given an overview of benefits specific to that server. The user is able 
to interact and navigate through the content. 
HP ProLiant 100 Series: For your growing business—This demo presents the 
audience with certain customer scenarios and the 100 series server that would 
be most effective for that scenario. The content is presented in a completely 
linear fashion with no interactivity. 
HP ProLiant entry-level servers: Ideal for growing business—This demo explains 
why the HP ProLiant entry-level 100 and 300 series servers are simply better than 
the competition. 
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HP ProLiant 100 series telemarketing script

This structured phone call script can 
be used by you and your staff or by 
outside telemarketers. Either way, 
it will give everyone a consistent 
message about the HP ProLiant 100 
series servers, focusing on the key 
benefits and answering common 
objections.
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HP ProLiant 100 series customizable  
e-mail invitation

Invite your best prospects to a 
ProLiant 100 series event with  
this customizable e-mail invitation. 
This e-mail was designed to 
generate excitement, build interest, 
and provide the details people will 
need to attend.

Be sure to send this e-mail about 
three weeks before the event. Then, 
a week before, send it again to 
anyone who didn’t respond the first 
time. It’s simple to customize this 
invitation using Outlook. Just:

1.	�Address the e-mail by inserting 
your prospect’s name after 
“Dear” and putting your own 
name in the signature area. 
Give the speakers’ names and 
their company affiliation in the 
spaces indicated in the script 
and add in your specific event 
information. Don’t forget to insert 
your URL at the “Learn more” link 
and at the bottom of the e-mail 
“www.yoururl.com”.

2.	�Just to be on the safe side, read 
through the invitation to make 
sure there are no mistakes, 
misspellings, or anything that 
might be confusing.

3.	�Insert your logo at the bottom of 
the page, sized to about 1 x 1 
inch. Once your logo is on the 
page, double click on it. Then 
select Layout, and then Square. 
This will make it easy for you 
to move your logo around on 
the page—and place it exactly 
where you want it.

4.	�Click File/Sent to/Mail recipient. 
Outlook will create an html 
e-mail for you to send.

5.	�Send your e-mail to everyone 
you want to invite.
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HP ProLiant 100 series event-in-a-box

1. HP ProLiant 100 
series customizable 
announcement flyer

This flyer will help you create 
custom invitations to a launch  
event for the HP ProLiant 100  
series servers.

2. HP ProLiant 100  
series customizable 
agenda flyer

This complete agenda template 
can be sent to your prospects to 
tell them what will be happening 
at your ProLiant 100 series event. 
Send it prior to the event, hand out 
copies at the event itself, or both.

3. HP ProLiant 100  
series customizable  
Web site banner ads

Three different sizes of Web banner 
ads focus on the specific benefits 
of HP ProLiant 100 series servers. 
Select the Web banner of your 
choice, and add your own logo— 
proportional to the HP logo—and 
messages for completely customized 
advertising.

4. HP ProLiant 100  
series event poster

Put this poster up at the event.  
It will give the room an attractive 
visual focus to help promote  
HP ProLiant 100 series servers.

5. HP ProLiant 100  
series event banner

This is another great way to help 
promote HP ProLiant 100 series 
servers at an event. Simply attach  
it to the front edge of a table or 
hang it on a wall.

1 2

3 4

5

728 x 90

468 x 60

240 x 400
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HP ProLiant 100 series newsletter boilerplate

Just copy this boilerplate and photo 
into your newsletter to generate 
awareness and interest—along with 
sales leads—for the HP ProLiant 
100 series servers.



HP ProLiant 100 series postcards

Colorful and to-the-point, this series 
of three postcards focuses on the 
key benefits of the HP ProLiant 100 
series servers. They maximize our 
theme line: Servers you can grow 
with. Simple. Affordable. Reliable.

To customize and print the 
postcards, you’ll want to work with 
a professional printer. High-res PDF 
and InDesign files are available 
for you to take to your printer. 
You should also take a file of your 
company logo, proportional to the 
HP logo.

Give the printer these directions:

1.	�On the back side of each 
postcard, there’s a free area 
that’s meant for your logo and 
custom demand-generation 
message. A message example 
might be: “Contact us today  
for more information about the  
HP ProLiant 100 series family of 
servers.”

	� Then include your URL and 
phone number in the signature.

	� �Be sure to use Futura, 12 pt.

2.	��As an option, you can place 
your logo, proportional to the 
HP logo, in the lower right-hand 
corner of the free area.

3.	��Input your return address.

4.	��Input your customer’s address.

5.	��The example on the right shows 
where each item should appear. 
Give it to your printer for 
reference.

6.	��Print on 80- or 100-lb cover 
stock.
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HP ProLiant 100 series e-mail signature

To add an HP ProLiant 100 series 
signature to your e-mails, just follow 
the instructions. The signature is 
a simple, yet powerful, way to 
stimulate interest and awareness.
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HP ProLiant 100 series servers product shot

Place the HP ProLiant 100 series 
servers product shot on your custom 
marketing or Web collateral to 
promote and generate interest in 
the new entry-level servers from HP.
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Flash demos

Instructions for how to include your logo in the three flash demos 

There are three flash demos for you to choose from:

HP ProLiant 100 Series: The newest members of the family—This demo provides an 
introduction to each member of the new HP ProLiant 100 series entry-level servers. 
Customers will be directed to the 100 series server that best meets their needs and 
given an overview of benefits specific to that server. The user is able to interact and 
navigate through the content.

HP ProLiant 100 Series: For your growing business—This demo presents the audience 
with certain customer scenarios and the 100 series server that would be most effective 
for that scenario. The content is presented in a completely linear fashion with no 
interactivity.

HP ProLiant entry-level servers: Ideal for growing business—This demo explains why 
the HP ProLiant entry-level 100 and 300 series servers are simply better than the 
competition. 

1)	� In the menu of your enablement kit, click on “Customizable Collateral.” Then click on 
the respective demo you are customizing.

2)	� Open “Customize the demo” folder for the respective flash demo (HP ProLiant 100 
Series: The newest members of the family; HP ProLiant 100 Series: For your growing 
business; HP ProLiant entry-level servers: Ideal for growing business)

3)	 Save all files to your hard drive.

4)	 To update the Partner logo with your logo:

	 a.	� Click “Customize” and then open the XML folder. Right click on 
“applicationSettings.xml” and open in notepad. This will generate lines  
of code.

	 b.	� Find the line of code that reads:  
<partner_logo>partner_logo_sample_horizontal.jpg</partner_logo>

	 c.	� Replace the bolded section with the file name of your logo (this file must be 
saved to your hard drive to function locally). For example, if your logo is named 
“businesslogo.jpg”, the new line of code will read: 
<partner_logo>businesslogo.jpg</partner_logo>

5)	� Save the updated code to your hard drive. Close the demo and re-open.  
Your logo will then appear in the opening screen. 

6)	 Burn all files to a new CD. 

	 a.	� All files from the enablement kit that will go on this new CD will also need to be 
saved to the hard drive and burned to a new disc.

7)	 See the image following and HP brand standards. 



HP Co-Branding Guidelines for Partner logos

1)	 Sizing

	 a)	 The size of the Partner logo must fit within 182px width by 95px height.

	 b)	 Partner logo must not exceed the size of the HP logo.

	 c)	 The HP logo and the Partner logo must be equal in weight.

2)	 Spacing

	 a)	 The space to the left and right of the center vertical rule must be equal. 

	 b)	� The Partner logo must be aligned to the left within the 182 x 95 pixel area  
(as demonstrated in the Partner logo sample images).

Partner logo treatment

1)	 The Partner logo must be on a white background.

2)	� The Partner logo must be saved as a jpg. When saving your jpg, be sure  
it is non-progressive.

3)	 Do not add borders around the logo.

4)	 There must be clear white space around your logo.

5)	� Do not place photography, text, or anything other than the Partner logo  
in this space.

Changing the language in the subtitles of the flash demos

1)	� Click “Customize” and then open the XML folder. Right click on  
“applicationSettings.xml” and open in notepad. This will generate  
lines of code.

	 a)	 Two things need to be updated here:

		  A – Demo default language

		  B – Partner logo

 2)	Demo default language

	 a)	� Open the folder labeled “lang” (inside the XML folder). Open “en.xml”  
in notepad. This will generate lines of code. 

		  i. <![CDATA[HP ProLiant 100 series: For your growing business]]>

		  ii. �Every time you see <![CDATA (unless otherwise noted in the code), you’ll 
need to translate the content inside the [] into your new language. 

		  iii. �Once complete, save this file. For Spanish, let’s say you save the file  
as “es.xml”.

	 b)	� Go back to “applicationSettings.xml”. Update the language settings code to 
contain the correct language.

	 c)	 <languageSettings defaultLanguage=”en”>

		  <demoLanguage langId=”en”>language</demoLanguage>

		  </languageSettings>

	 d)	�� For instance, if you’re translating to Spanish, replace the “en” with “es” 
once you have defined the language setting.

3)	 Partner logo

	 a)	� Update the “partner_logo” to contain the name of your Partner logo. 
The logo file must be placed into the “logo” folder (see detailed Partner logo 
instructions).

	 b)	 <partner_logo><![CDATA[partner_logo_cdw.jpg]]></partner_logo>

4)	� Update the subtitle XML files. The remaining files need to be updated with subtitles 
to your specific language.

	 a)	� For “HP ProLiant 100 Series: The newest members of the family” only

		  i. �Right click on each of the files below and open in notepad, generating lines of 
code. Replace all content inside the <![CDATA brackets as shown below:

		  ii. <![CDATA[It’s often said that the best ideas are simple ideas.]]>

		  iii. �Do this to each file listed below and save each file.

			   001_intro.xml

			   002_towers.xml

			   002_towers_a.xml

			   002_towers_b.xml

			   003_racks.xml

			   003_racks_a.xml

			   003_racks_b.xml

	 b)	� For “HP ProLiant 100 Series: For your growing business” and “HP ProLiant entry-
level servers: Ideal for growing business”, you’ll follow step 4, but only with the 
file below.

		  i. subtitles.xml

5)	 Play demo again to see your customization.

Flash demos (continued)
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To learn more, visit www.hp.com/go/proliant100
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